Indiana Real Estate Commission
CE Sponsor - RE Broker

9/16/2026 11:00:31AM
1 Attempt (AYPORealEstate.com) (877) 724-6150 realestate@amersc.com
CE21600003
1 Indiana 4 Hour Managing Broker Course 4.00
2 Indiana 8 Hour Real Estate Ethics 8.00
3 Indiana 12 Hour Real Estate Law & Contract Review 12.00
4 Indiana 12 Hour Real Estate Financing 12.00
5 Indiana 8 Hour Property Management Course 8.00
6 Indiana 4 Hour Course for Managing Brokers 4.00
7 Indiana 4 Hour Managing Broker Course 4.00
8 Indiana 3 Hour NAR Code of Ethics 3.00
1st Team U (219) 324-1584 1stteamu@gmail.com
CE10600382
1 24 Hour Education Course (Activation) 24.00
10 Settlement Procedures 2.00
11 Code of Ethics 2.00
14 Buyer Representation 2.00
15 Red Flags in Property Inspecetion 2.00
16 Environmental Concerns in Real Estate 2.00
17 Financing and Real Estate 2.00
18 Fair Housing In Real Estate 2.00
20 HUD Property Requirements 2.00
21 Listings Contracts 2.00
24 Real Estate Appraisals 2.00
25 Anti-Trust in Real Estate 2.00
26 Basics of Construction 2.00
27 Agency and Real Estate 2.00
28 Risk Mangement 2.00
29 Property Disclosures in Real Estate 2.00
30 Writing Legal Contracts and using Internet 2.00
5 Purchase Contracts 2.00
6 Manufactured and Modular Homes 4.00
7 Mold and Residental Real Estate 4.00
8 Agency 2.00
9 Licenses and Escrow Law 2.00
360 Training (877) 881-2235 compliance reporting@360training.com
CE10600531
1 Environmental Hazards 4.00
10 Deeds 2.00
11 Estimating the Gross Living Area 3.00
12 Real Estate Appraisal 4.00
13 Home Inspection 4.00
14 Real Property Ownership & Land Use 4.00
15 Titles & Records 4.00
2 Contracts, Purchase & Sales Agreements 4.00
3 Closings & Settlement Costs 4.00
4 Real Estate Finance 4.00
6 Asset Management 3.00
7 Fair Housing 4.00
8 Agency 4.00
9 Code of Ethics 6.00
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AHI Real Estate & Insurance Services, Inc. (800) 894-2495

rocky@ahice.com

CE10600297
27 Legal Issues--Disclosure & Anti-Trust 2.00
28 Legal Issues--Fair Housing 2.00
35 Managing Broker Topics - Indiana 4.00
36 Instructor Topics - Train the Trainers (Instructor credit) 4.00
37 Fair Housing, License Law, Agency & Escrow 3.00
38 Legal Issues- Fair Housing 3.00
39 Representing Buyers-I 3.00
40 Code of Ethics & the Law 3.00
41 203K Financing Rehab Properties 3.00
42 Managing Broker Topics 101 6.00
43 Managing Broker Topics 102 6.00
44 Legal Issues- Ethics 101 The Rules That Guide Us 3.00
45 Working With Veterans 3.00
46 Core Topics-Indiana License Law MB103 (MBE Course Category) 4.00
47 Antitrust & Sexual Harassment 2.00
American Society of Farm Managers and Rural Appraisers (303) 692-1222 Dllk@asfmra.org
CE10600300
1 Agricultural Consulting Practices 12.00
10 National Best Practices for Rural Property Appraisal Seminar 8.00
11 Interpretation and Application of Solis Test Results 2.00
12 Property Rights Why Haven't | heard this Before 8.00
13 Appraising Agricultural Land in Transition 8.00
14 Legal Descriptions for Rural Professionals 6.00
2 Ag Land Management 4 8.00
3 Best in Business Ethics 3.00
4 Agricultural Consulting Principles 12.00
5 AG Land Management 1 12.00
6 AG Land Management 2 12.00
7 AG Land Management 3 12.00
8 ASFMRA 89th Annual Convention Day 1 5.00
9 Farmland Drainage Tile: Valuation and Usage 8.00
Basement Systems of Indiana (765) 278-5242 ekartchner@bsindiana.com
CE22500018
001 All Things Basementy 2.00
Beer School of Real Estate (574) 551-0316 appraisalsolutions@maplenet.ent
CE21600020
1 Building Green and Sustainable Housing 4.00
10 Real Estate and Taxes 2.00
11 Red Flags Property Inspection Guide 4.00
12 Scams, Scoundrels, and Real Estate Stings 2.00
13 Title Insurance for Real Estate Professionals 4.00
14 Understanding Credit & Improving Credit Scores 2.00
15 Understanding Today's Investors 4.00
16 Understanding 1031 Tax Free Exchanges 4.00
17 Indiana 30 hour Post-Licensing Education for Indiana Real Estate Broker Associat 30.00
2 Introduction to Commercial Real Estate 2.00
3 Environmental Issues in Our Real Estate Practice 4.00
4 Everyday Ethics in Real Estate 4.00
5 Fair Housing 4.00
6 Identity Theft: Protecting Your Clients and Your Business 4.00
7 Mortgage Fraud and Predatory Lending 4.00
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8 Real Estate Finance Today 4.00
9 Professional Proerty Management 4.00
Better Life Group, LLC (317) 446-5853 holisticbroker@gmail.com
CE22200021
1 30-hour Post Broker Licensing Course 30.00
2 24 hour Managing Broker Course 24.00
3 Financing 4.00
Carpenter Realtors (317) 888-9311 michellesmith@callcarpenter.com
CE21200006
1 Appraisal Issues for Real Estate Brokers 2012 2.00
10 Indiana HOA's 3.00
11 How to Get the Listings 3.00
12 Inspection Strategies 2.00
13 It's a Numbers Game 3.00
14 Negotiating the Win 3.00
15 Service, Building your Business on Trust 3.00
16 Talk the Talk 3.00
17 The Price is Right 3.00
18 Fair Housing 2.00
19 Indiana License Law Update 4.00
2 Real Code of Ethics 3.00
20 Indiana License Law 2.00
21 Financing 6.00
22 Zipforms Plus 2.00
23 Envisioning and Achieving Goals 4.00
24 CFPB New Loan Estimate and Closure Disclosure 2.00
25 30 Hour Post Licensing Course 30.00
26 Cloud CMA for Powerful Pricing Presentation 2.00
27 Code of Ethics: Our Promise of Professionalism 4.00
28 Home Inspections 101 2.00
29 Staging to Sell 2.00
3 Introduction to Contracts 2.00
30 Introduction to Contracts, Case Studies and Updates 4.00
31 HECM for Purchase 2.00
32 Legal Update 4.00
33 Negotiating and Presenting Multiple Offers Effectively 2.00
34 Preparing for the Appraisal and Rebutting an Appraisal Report 2.00
35 Valuation Tools for Real Estate Brokers 2.00
36 Managing Peril through Intuitive Empowerment 2.00
37 30 Hr. Post-Licensing Sect 3, ltem 3 Lead Generation and Follow-Up 2.50
38 Working With Builders 2.00
39 Social Media Ethics 2.00
4 The Closing, The Final Chapter 2.00
40 What to expect when inspecting 2.00
41 Legal Update 2019 4.00
42 Negotiating the Win 2.00
43 PreFense-The 90% Advantage 3.00
44 Legal Update 2020 with Case Studies 4.00
45 Greenbuild 2.00
46 National Association of REALTORS Code of Ethics Revised 4.00
47 Finance for 30 Hour Post Licensing When Taught By Ruoff Mortgage 6.00
48 Construction and Inspections for 30 Hours Post Licensing 2.00
49 Reading Residential Appraisal Reports Prepared for Lenders 2.00
5 FICO Scoring 101 2.00
50 Negotiating and Presenting Multiple Offers Effectively via Zoom 2.00
51 Legal Update 2020 with Case Studies via Zoom 4.00
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52 NAR Code of Ethics via Zoom 4.00
53 Green build via Zoom 2.00
54 Reading Residential Appraisal Reports Prepared per Lender via Zoom 2.00
55 Legal Update 2021 4.00
56 Filled Home and the Land Minds 2.00
57 Estates, Trusts, POA?s and Closings 2.00
58 Appraisal Issues for Real Estate Brokers 2022 2.00
59 Finance Section of 30 Hour Post-Licensing 6.00
6 How are HUD Houses Sold 2.00
60 Agent Safety 2 Credit Hour 2.00
61 Agent Safety 3 Credit Hour 3.00
62 Finance 101 Loan Programs (Zoom) 2.00
63 Finance 101 Loan Programs 2.00
64 NAR The Code of Ethics 3.00
65 NAR The Code of Ethics Zoom 3.00
66 Agency Safety Zoom 2.00
67 Agency Safety Zoom 3.00
68 Buyer Agency - Live/Zoom 2.00
69 Working with Builders-Live/Zoom/Online 3.00
7 Inspection Strategies 201 2.00
70 Cyber Security - Live/Zoom/Online 2.00
71 Mastering Negotiations (in Person & Online) 2.00
72 Al in Real Estate Benefits & Concerns Online & In Person 2.00
73 Environmental Issues in Residential Housing Online & In Person 2.00
8 Social Media Marketing 2.00
9 Self Defense & Self Awareness (Agent Safety) 2.00
CBT Alliance, LLC (866) 538-8193 matt@cbtrealestate.com
CE20900926
1 Agency Law 3.00
11 Risk Management 3.00
12 Real Estate Ethics and Practice 3.00
15 Fair Housing Law and Practice 3.00
17 Property Management 3.00
2 Contract Law 3.00
3 Ethics in Real Estate 3.00
5 Fundamentals of Real Estate Appraisal 3.00
6 Legal Issues 2.00
7 Effective Disclosure and Inspection 4.00
8 Foreclosure Fundamentals 6.00
9 Rights and Limitation of Property Ownership 4.00

CCIM Institute

(312) 321-4460

CEcredit@ccim.com

CE10600424
10 Corporate Services Representation 3.00
2 Commercial Real Estate Negotiations 7.00
3 Financial Tools for Commercial Investment Real Estate 7.00
4 Foundations for Success in Commercial Real Estate 14.25
4400 Cl 101: Financial Analysis for Commercial Investment RE 34.00
5 CCIM Real Street Expo 2015 6.00
6 Feasibility Analysis for Commerical Real Estate 4.00
7 Feasibility Analysis For Commercial Real Estate 4.00
8 Foundations For Commercial Real Estate 14.00
9 Market Analysis with GIS for Commercial Real Estate 4.00
Cl101 Financial Analysis for Commercial Investment Real Estate 29.00
Cl10z Market Analysis for Commercial Investment Real Estate 29.00
CI10¢ User Decision Analysis for Commercial Investment Real Estate 29.00
Cl104 Investment Analysis for Commercial Investment Real Estate 29.00
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Century 21 Scheetz (317) 844-5111 cporter@c21shcheetz.com
CE22200026

1 30 hour Post Licensing Education 30.00
CMPS Institute, LLC (734) 606-0202 julianna@momentifi.com
CE21900019

1 Mortgage & Real Estate Taxation 3.00

2 Mortgage Math Camp 3.00

3 Cash Flow Planning For Real Estate Investors 3.00
Colibri Real Estate, LLC (866) 739-7277 StateAdmin@realestateexpress.com
CE21300021

1 Agency Law 2.00

10 Danger in Plain Sight: Understanding Lead Paint for Property Managers 3.00

100 Online Correspondence: How to work with Real Estate Investors Part 1 3.00

101 Online Correspondence: Listing Agreements 3.00

102 Online Correspondence: Managing a Real Estate Brokerage 4.00

103 Online Correspondence: Real Estate Safety: Protect Yourself & Your Clients 3.00

104 OC: Service, Support and Companion Animals 2.00

105 Service, Support and Companion Animals 2.00

106 OC: Workforce Housing: Solutions for Homes and Financing

107 Workforce Housing: Solutions for Homes and Financing 4.00

108 OC:Property Condition Discovery & Disclosure Compliance 3.00

109 Property Condition Discovery and Disclosure Compliance 3.00

11 Simple Questions, Big Consequences: How to Avoid Fair Housing Violations as a P 3.00

110 OC: Cybersecurity: Protecting the Real Estate Transaction 3.00

111 Cybersecurity: Protecting the Real Estate Transaction 3.00

112 OC: Serving Generational Clients 3.00

113 Serving Generational Clients 3.00

114 Fair Housing Laws and Compliance 2.00

115 Charting Your Success: The Code of Ethics, Buyer Presentation & Your Value Propo 3.00

116 Online Correspondence: Charting Your Success:The Code of Ethics, Buyer Respresen 3.00

117 Negotiation Fundamentals 3.00

118 Negotiation Models and Case Studies 3.00

119 Foundations of Buyer Agency Excellence 3.00

12 The Ins and Outs of Property Management 3.00

120 Advanced Buyer Agency Strategies & Negotiations 3.00

121 Enhancing Client Services through Al Technologyh 2.00

122 Property Management Essentials & Legal Foundations 2.00

123 Property Management Essentials and Legal Foundations 2.00

13 A Day in the life of a Buyer Agent 3.00

14 Basics of Green Building for Real Estate 2.00

15 Basics of Green Building for Real Estate 2.00

16 Niche Marketing; Narrow your Focus 3.00

17 Preparing a Listing Agreement:an in depth look 2.00

18 Preparing a Listing Agreement-An in Depth Look 2.00

19 Real Safety-Protect Youself During a Showing 3.00

2 Agency Law 2.00

20 Fair Housing 2.00

20 Fair Housing 2.00

21 Getting Started with Property Management 6.00

22 The Power of Exchange:Discover the Value 1031 Tax Deferred Exchange 3.00

23 Indiana Licensure Law 2.00

24 Listing Agreements 3.00

25 Commerical Real Estate: From the Beginning 2.00

26 Commerical Real Estate: From the Beginning 2.00
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28
29

30
31
32

34
35
36
37
38
39

40
41
42
43
44
45
46
47
48
49

50
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52
53
54
55
56
57
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60
61
62
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64
65
66
67
68
69

70
71
72
73
74
75
76
77
78
79

80
81

Mortages Loans and Laws-How They Help Your Client
Mortgages, Loans and Laws-How They Help your Client

How to Work with Real Estate Investors-Part 1

What Real Estate Professionals Need to Know About FHA

How to work with Real Estate Investors-Part 1

Commercial Real Estate: From the Beginning

Mortgages, Lons and Laws - How They Help Your Client

Day in the Life of a Buyer Agent

A New Look at Contract Law

Americans with Disabilities Act ADA

Commercial Real Estate 101

Drama and the Code of Ethics

Educating Homebuyers

Educating Sellers

Costs of Ethics

Fair Housing

Foreign investment in US Real Estate

Getting down to the Facts about Fair Housing

Going Green: Elements of an Eco-friendly Home

Helping Buyers Narrow in on their Dream Home

How to Work with Real Estate Investors-Part 1

How to Work with Real Estate Investors-Part 2

Intro to Property Management: Market Analysis, Risk , Management
Know the Code: Your Guide to the Code of Ethics

Lead Alert: A Guide for Property Managers

Code of Ethics

Listing Agreements

Live Webinar: Real Estate Investing Made Clear, Concise and Compelling
Managing a Real Estate Brokerage

NAR: May the Code be With you

Navigating a Hot Seller?s Market

Online Correspondence: A Day in the Life of a Buyer Agent
Online Correspondence: A Home Buyer?s Guide to Credit Scores
Online Correspondence: A New Look at Contract Law

Online Correspondence: Americans with Disabilities Act ADA
Online Correspondence: Drama and the Code of Ethics

Indiana License and Escrow Law

Online Correspondence: Helping Buyers Narrow in on Their Dream Home
Online Correspondence: Know the Code: Your Guide to the Code of Ethics
Online Correspondence: Listing Agreements

Online Correspondence: Managing a Real Estate Brokerage
Online Correspondence: Real Estate Safety: Protect Yourself and Your Clients
Preparing a Listing Agreement: An In-Depth Look

Real Estate Investing: Beyond the Basics

Real Estate Safety: Protect Yourself and Your Clients

Real Estate Taxes

Short Sales and Foreclosures

Liens, Taxes and Foreclosures

The Basics of Land Management

The Doctor is In: Diagnosing Your Risk Management

The End of the Paper Trail: How to Conduct Paperless Transactions
Top Policy Issues Facing Brokerages Today

Uncovering the Facts about Mortgage Financing

What Everyone Should Know about Their Credit History

30-hour Indiana Broker Post Licensing Course

24-hour Indiana Managing Broker Course

Outline A New Look at Contract Law

Online Americans with Disabilities Act ADA

Short Sales

Online Educating Homebyers

Online Educating Sellers
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82 Online Ethics in the Age of Disruption 3.00

83 Online Fair Housing 4.00
84 Online Going Green Elements of Eco-friendly home 3.00
85 online Handling Multiple Offers 2.00
86 Online How to Work with Real Estate Investors Part 1 3.00
87 Online How to Work with Real Estate Investors Part 2 3.00
88 Online Implicit Bias Awareness & Cultural Competency 4.00
89 Live Webinar NAR May the Code be With You 3.00
9 Property Manager's War Chest of Tools for Conflict Resolutiion 3.00
90 Online Managing a Real Estate Brokerage 4.00
91 Online May the Code be With You 3.00
92 Online Real Estate Investing Beyond the Basics 4.00
93 Online Real Estate Safety Protect Yourself & Your Clients 3.00
94 Online Real Estate Trust Accounts 2.00
95 Online Taking the Distress out of Distressed Properties 3.00
96 Online Correspondence: A Day in the Life of a Buyer Agent 3.00
97 Online Correspondence:A Home Buyer's Guide to Credit Scores 2.00
98 Online Correspondence:A New Look at Contract Law 3.00
99 Online Correspondence: Ethics in the Age of Disruption 3.00
Cressy & Everett Real Estate (574) 233-6141 jessicacox@cressyeverett.com
CE20900914
01 Antitrust 2.00
02 Fair Housing 2.00
03 Code of Ethics 3.00
04 Avoiding Litigation in a Real Estate Transaction 2.00
17 Manufacturing Methamphetamine Hazards 2.00
23 Time Management 3.00
24 30 Hour Post Licensing Course 30.00
26 2014 NAR Profile of Home Buyers and Sellers 2.00
27 New Exams 90 Hour Broker Course 90.00
28 Real Estate Math 2.00
29 Contracts & Agency 6.00
30 Real Estate Financing 6.00
31 Business Planning & Prospecting 6.00
32 Social Media, New Home Construction 6.00
33 Counseling & Negotiating Skills, Fair Housing, Antitrust 6.00
34 Real Esate in the Digital Days 2.00
35 Incompetent Practice in Real Estate 3.00
36 Instruction in Construction 3.00
37 Realtor Safety - Be on the Safe Side 2.00
38 The Psychology Behind Client Personalities and How Best to Apply them in Real 2.00
39 Sharpening the finer Title and Escrow skills in Today?s 2.00
40 Unlocking the Mystery of Title Commitments 2.00
41 Better Homes: An American Story of Courage 3.00
42 All About the Money 2.00
43 Understanding Agency in Real Estate 2.00
44 Al in Real Estate: Navigating Benefits & Challenges 2.00
45 Al in Real Estate 2.00
46 Understanding Religious Discrimination in Housing 2.00
47 Racial Wealth Gap Simulation 2.00
48 MBTI: The Psychology Behind Clinet Personalities 3.00
Education Resource, LLC (317) 727-5452 jason@accessvaluation.com
CE10500032
1 The Appraisal and the Reconsideration of Value 3.00
1 Appraisal issues Within the Assessor Process 4.00
1 Going Green in Real Estate 3.00
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CE 00-18-2 Technology in Residential Appraising

CE0026007:The Objective Appraiser: Improving Credibility & Consistency
Claude, Excel and Real Estate Analysis

The Al-Powered Appraiser: Beginners Guide to Modern Valuation

11-17-4 USPAP Update-The Official Appraisal Foundation Course
Developing and Analyzing Residential Market Conditions

Developing and Supporting Residential Appraisal Adjustments

USPAP Update - The Offical 2018-2019 Appraisal Foundation Course

CE 11-17-5 Appraisals within the Lending Industry

Excel and Residential Appraising

CE11-17-6 Appraising for the Government

CE 00-21-J5: ANSI Z765-2021 & Residential Appraising

CE 11-17-7 Appraising within the Indiana Property Tax Realm

CE 11-17-8 Diversity Issues within the Appraisal Industry

CE 11-17-9 Environmental Concerns within the Appraisal Process

CE 00-23-01: Basic Overview of Accessory Dwelling Units

CE 00-24-01 Appraising High-end Residential Properties

CE 00-25-01 Introduction to Data Driven Valuation

CEO0025: Reconciliation in Residential Appraisals

CE0025:002 The Appraiser's Guide to the New URAR

CE 11-17-10 USPAP Appraisal Issues of the Real Estate Broker
CE0025-008 GhatGPT for RE Appraisers Beginner's Edition

CE0025-009 Ethical Al for RE Appraisers

CE0025-009 Atrtificial Intelligence for Instructors

CEO0025-007 Basics Statistics for RE Appraisers

CE0025-06 Valuation Bias & Fair Housing Law & Regulations

CE0026-001 Al & Market Analysis

CE0025-06 Valuation Bias & Fair Housing Laws & Regulation

CE0026-02 The Al Powered Appraiser Beginners Guide to Modern Valuation
CE26019: Appraising Storage Facilities

CE0026014 Perplexity & Comet: Practical Al for Appraisers

What Excel Can Do For The Residential Appraiser

Hazards of an Appraisal

Modern Tools for the Residential Appraising

Market Conditions Analysis in Residential Appraising

Residential Appraising-Comparing Neighborhood

Basic Excel For Appraisers

An Overview of the APB Valuation Advisory 4" Identifying Comparable Properties
Residential Lot Valuation

Residential Relocation Appraisals

A Reexamination of Appraisal Principles

A Reexamination of Basic Income Capitalization for Non-residential Properties
Appraising in the Litigation Arena

Logic within the Appraisal Process

Indiana Appraisal Law-Ethics, Laws and Standards

USPAP And The Yellow Book: A Guide to Understanding Their Relationship
Environmental Contamination in Appraising

Testifying in Litigation Appraising

Frequently Asked Questions-Commercial Appraising

Frequently Asked Questions-Residential Appraising

Recognizing Environmental Concerns Within A Commercial Appraisal Assignment
Recognizing Environmental Concerns Within A Residential Appraisal Assignment
Supplemental Appraisal Standards

National USPAP Update Coure 2016-17

USPAP Update 2008-2009

USPAP 2010-2011

USPAP 2014-2015

Indiana Appraiser's License Law

Indiana Real Estate Appraisers Licensure and Certification Statutes and Rules
Reviewing Residential Appraisal Reports

Using the Residential Appraisal Report Forms
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CE10 Appraising Partial Interests 4.00

CE10 Subdivision Analysis 7.00
CE10 Psychology of Sales Comparisons, Analysis, and Market Consistency 4.00
CE10 Settlement Procedures 2.00
CE10 Sales Comparison Design, Analysis, and Adjustments 4.00
CE10 Environmental Issues in Real Estate 2.00
CE10 Agency Law 2.00
CE10 Residential Case Studies 4.00
CE10 Residential Rules and Regulations Fannie Mae Guidelines 2009 4.00
CE10 Market Analysis in Residential Appraisals Market conditions and 1004 MC Forms 7.00
CE10 Residential REO Appraisals (Real Estate Owned) 7.00
CE10 CE1088 Appraisal Review General 7.00
CE10 Residential Case Studies V for Appraisers 4.00
CE10 Basic Eminent Domain Appraising 7.00
CE10 Appraisal Technology and Research - Geographic 4.00
CE10 Appraisal Technology and Research - Market Analysis 4.00
CE10 CE1098 Highest and Best Use in Market Value Appraisals 4.00
CE11 CE1100 Mathematics of Real Estate Appraisal and R.E. App. of Fin. Calc. 7.00
CE11 Residential Appraisal Inspection - The Illustrated Home 7.00
CE11 Appraisal Foundation 2015 Update to Qualifications and Practice 7.00
CE11 Case Study 2014 Modern Technology in Residential Appraisals 7.00
CE11 Short Residential Appraisal Reports 4.00
CE11 Short Non-Residential Appraisal Reports 4.00
CE11 GIS, GPS and Electronics in Appraisal Work 4.00
CE11 HUD Handbook for Appraisers 2015 8.00
CE11 Residential Appraising: The Things to Think About 7.00
CE11 Understanding & Using Comparable Transactions 7.00
CE11 Residential Appraisal Review & USPAP Compliance Course 7.00
CE11 Adjustments In Residential Appraising 7.00
CE11 Diversity in the Valuation Industry 2.00
CE11 Logic within the Appraisal Process 2.00
CE11 Indiana Appraisal Law 2.00
CE11 Character, Ethics & Trust in the Modern Appraisal Practice 2.00
CE11 CE 11-17-1 Appraising in the Litigation Arena 7.00
CE11 CE 11-17-2 Logic Within the Appraisal Process 4.00
CE11 CE 00-17-2 Hazards of an Appraisal 7.00
CE11 Indiana Appraisal Law-Ethics, Laws and Standards 4.00
RG20 Supervisory Appraiser Training Course 15.00
Empire Learning (855) 460-1634 support@empirelearning.com
CE21700011
1 Agency & Disclosure 3.00
10 Property Management Fundamentals 8.00
11 Real Estate Investment 3.00
12 Healthy Homes 4.00
13 Real Estate Investing: Recognizing Opportunities 3.00
14 Real Estate Investing: Crunching the Numbers and Understanding Purchase Agreemen 4.00
15 Fair Housing: Confronting Racial Discrimination 4.00
16 Advanced Opportunities: REOs, Short Sales, Probates & Passive Investing 4.00
17 Property Managemet: Single-Family Rentals 101 3.00
18 Real Estate Investing: Due Diligence and Closings 3.00
19 Real Estate Investing: Getting Started 3.00
2 Code of Ethics 3.00
20 Going Green: Energy Efficient Upgrades & Tax Credits 4.00
21 Commercial Updates: Opportunity Zones & Tax Credits 3.00
22 Protecting the Home: Severe Weather & Natural Disasters 6.00
23 Home Modifications: Balancing Style,Function & Budget 6.00
3 Fair Housing 3.00
4 Healthy Home Fundamentals 3.00
5 Preventing Identity Theft 3.00
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6 Tax Benefits of Residental Rental Property 3.00
7 Distressed Properties 4.00
8 Healthy Homes 3.00
9 Understanding the Code of Ethics 4.00
Engineering Extension at Kansas State University (785) 532-6026 smlehmkuhl@ksu.edu
CE22500015
01 Radon for Real Estate Industry 4.00
Exchange Resource Group, LLC (303) 789-1031 caleb@erg1031.com
CE22400012
01 1031 Exchanges: Advanced Topics & Strategies for RE Professionals 2.00
Fairway Home Mortgage (317) 441-8247 tom.hedderich@myhhm.com
CE22600001
001 Empowering the Senior Buyer/Reverse Mortgage 2.00
Frontline Training & Consulting (702) 439-1279 daleteaches@aol.com
CE22300011
1 Realtor Safety, Surviving Violent Encounters 4.00
GetMeRenewed.com (844) 828-0505 hello@getmerenewed.com
CE21900007
1 Anti Trust 4.00
10 Comparative Marked Analysis 4.00
11 Real Estate Auctions 4.00
12 Foreclosures 4.00
13 Indiana Broker Management & Supervision 4.00
14 Protecting Protected Classes in Real Estate 4.00
15 Residential Mortgage Market 4.00
16 Technology and Real Estate Brokerage 4.00
17 Understanding the Basics of Reverse Mortgage 4.00
18 Understanding Flood Zones in Real Estate 4.00
2 Environmental Issues 4.00
3 Ethics 4.00
4 Fair Housing 4.00
5 Legal Issues 4.00
6 Property Management 4.00
7 Short Sale 4.00
8 1031 Exchange 4.00
9 Real Estate Appraisal 4.00
Global Real Estate School (573) 756-0077 johnm@mayfieldre.com
CE22200022
1 Recognizing and Fighting Housing Discrimination 3.00
2 Antitrust 3.00
3 Values and Ethics, A Standard to Work By 3.00
4 The Basics of 1031 Tax Exchanges 3.00
5 Credit Reporting and Issues Affecting Credit Scores 4.00
6 Environmental Issues Every Real Estate Professional Should Know 3.00
7 A Deeper Look at Title Insurance 3.00
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Golden Safeguard LLC

(765) 806-4842

tom@goldensafeguard.com

CE22400033
01 Cybersecurity Awareness Training for Real Estate Professionals 2.00
02 Personal Safeguard: Strategies & Tactics for Personal Safety 2.00
03 Empowering the Senior Buyer/Reverse Mortgage 2.00

Greater Louisville Association of Realtors

(502) 855-5118

education@louisvillerealtors.com

CE10600437
27 Seller Disclosure & Procuring Cause 3.50
28 Presenting Multiple Offers & Agency Forms 2.50
3 Meth, Mold, Murder and Madness 3.00
30 Legal Boot Camp 5.50
31 Short Sales Happen 2.50
32 Sales Contracts 2.50
36 Using a Reverse Mortgage for Purchase 2.50
42 Contract Law 3.00
45 Death, Divorce & Taxes 3.00
46 Auction Basics 3.00
47 Landlord Tenant Law 3.00
48 Survey Says 3.00
49 The Nuts & Bolts of HUD 1 Settlement Statement 3.00
51 The Older Client and the Real Estate Agent 3.00
52 Opportunities & Advantages of Home Warranty Disclosure 3.00
53 Title Issues 3.00
54 Limiting Referral Liability, Got Gas & What a 3.00
55 What a Home Inspection Isn't, 3.00
57 Real Estate & Insurance, the Odd Couple 3.00
58 Discovering Commercial Real Estate 3.00
59 Representing the Real Estate Investor 3.00
60 Bullet Proofing the RE Closing 3.00
61 Yes, No or It Depends 3.00
62 Agency Law & Disclosure 3.00
63 Condo & HOA Disclosures 3.00
64 Contract Law 3.00
65 Disclosures Allowed, Required and Prohibited 6.00
66 Fair Housing 3.00
67 Landlord Tenant Law 3.00
68 Sales Contracts 3.00
69 Mediation, Arbitration & Litigation 3.00
7 Fair Housing 2.50
70 Closing Day Success 3.00
71 Ethics Cases & Scenarios 3.00
72 Contract Law 3.00
73 Legal Boot Camp 6.00
74 1031 Exchanges 3.00
75 Bullet Proofing the Real Estate Closing 3.00
76 Death, Divorce and Taxes 3.00
77 Presenting Multiple Offers & the Agency Forms 3.00
78 Sellers Disclosure and Procuring Cause 3.00
8 Real Estate Jeopardy 2.50

Hand Up LLC (317) 379-9680 info@handupllc.com

CE22600011
001 Managing Property Inspections in Real Estate 3.00
002 New Construction Home Sales in IN: Contracts, Process & Buyer Protection 2.00
003 Situational Awareneww & Personal Safety for Real Estate Agents 2.00
004 Understanding Housing Benefits for Veterans & Active Duty Service Members 3.00
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Home Services Real Estate Academy

(859) 317-4846

education@homeservicesky.com

CE22500014
01 Common Defects & Water Damage 3.00
02 Environmental Hazards 3.00

Home Warranty, Inc.
CE21300010

(877) 977-4949

dena@homewarrantyinc.com

1 The Insider's Guide to Home Warranties

House Call Home Inspection

(504) 888-7378

3.00

jfisher@housecallusa.net

CE22100017
1 Home Inspections 2.00
2 Termite and Pest 2.00
3 Video Pipe(Serwer Scope) Inspection 2.00

Indiana Auctioneers Association, Inc.
CE21800051

(317) 859-8990

director@indianaauctioneers.org

1 Public & Private Land Use Controls

Indiana Business and Real Estate Academy
CE21800026

(317) 250-1724

2.00

ibreaofindianapolis@gmail.com

00 24 Hour Broker Course (Online) 24.00
00 30 Hour Post Licensing Course (Online) 30.00
1 Real Estate Steeple Chase 2.00
12 Evaluating Current Standards in Fair Housing 4.00
13 Exploring Agency Concepts and Disclosure 4.00
14 Keeping It Real: Property Law and Case Studies 4.00
15 NAR: May The Code Be With You 3.00
16 Navigating The Path Through Settlement 3.00
17 Performing Quality BPO's 3.00
18 Property Tax & Mortgage Valuation 3.00
19 Real Estate Contracts 3.00
2 Stay Out of Real Estate Jail 2.00
20 Real Estate Disclosure Issues: Buyer and Seller Obligations 3.00
21 Running A Small Brokerage Firm 3.00
22 Social Media Ethics 3.00
23 Taking the Distress Out of Distressed Properties 3.00
24 The Residential Contract: Issues, Disputes and Solutions 3.00
25 Understanding Environmental Regulations 3.00
26 What Does It Mean To Be Green 3.00
27 What's The FHA Appraiser Looking For 3.00
28 Indiana Real Estate Agency Law 2.00
29 To Have and To Hold-Single Family Rental Investing Consideration 2.00
3 Indiana License and Escrow Law 2.00
30 Finance SLP (Special Lending Programs) A Panel Discussion 2.00
31 Favorite F Words: Find, Finanace, Fix and Flip 2.00
32 Selling Homes In A Volatile Sellers Market 2.00
33 Agency Breaches you Won't Believe (Classroom) 2.00
34 Standardized Language for Non-Standard Issues (Classroom) 2.00
35 Real Estate In A Volatile Seller's Market (Classroom) 2.00
36 Improve Writing and Negotiating Contracts (Classroom) 2.00
37 Here Comes the Judge-Recent Cases Affecting Indiana Brokers (Classroom) 2.00
38 Flushing Out A Presentation on Septic's and Sewers 2.00
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39 Realtor Self Defense 2.00
4 Ethics in Real Estate 2.00
40 Ethics In Real Estate (Online) 3.00
41 Real Estate Steeple Chase (Online) 2.00
42 Indiana Real Estate Agency Law (Online) 2.00
43 Agency Breaches You Won't Believe (Online) 2.00
44 Improve Writing and Negotiating Contracts (Online) 2.00
45 Real Estate In A Volatile Sellers Market (Online) 2.00
46 Indiana License and Escrow Law (Online) 2.00
47 Nvigating Home Warranties 2.00
48 Real Estate Investing 101 2.00
49 24 Hour Managing Broker Course 24.00
5 Ethics in Real Estate 2.00
50 30 Hour Post Licensing Course 30.00
51 Risk Reduction in the Real Estate Industry 2.00
52 Addressing Common Issues in A Purchase Agreement 2.00
53 New Home Construction From Site Selection to Closing 2.00
54 Navigating Home Warranties 2.00
55 Environmental Hazards 2.00
56 Environmental Hazards 4.00
57 Performing and Presenting and Accurate CMA 2.00
58 Effective and Compliant Advertising 2.00
59 Risk Reduction in the Real Estate Estate Industry (Online) 2.00
6 Stay Out of Real Estate Jail 2.00
60 New Home Construction from Site Selection to Closing (Online) 2.00
61 Ethics in Real Estate (Online) 3.00
62 Addressing Common Issues in a Purchase Agreement(Online) 2.00
63 Environmental Hazards (Online) 2.00
64 Open and Manage a Real Estate Office (Online) 4.00
65 Effective and Compliant Advertising- Online 2.00
66 Addressing Common Issues in a Purchase Agreement(Online) 2.00
67 Property Condition Assessment(Live Course) 3.00
68 Fair Housing and Related Regulations (live/online 3.00
69 Basics of Buyer Representation (live/online 3.00
7 Real Estate Steeple Chase 2.00
70 Navigating a Crazy Seller Market (live/online 2.00
71 Antitrust and Misrepresentation (live/online 2.00
72 Agency Issues.. Believable and Unbelievable(MB 2.00
73 Do This? Don?t Do That (MB 2.00
74 Real Estate Land Development 3.00
75 The Psychology of the Real Estate Transaction 2.00
76 Avoiding and Overcoming a Low Appraisal...What Does the PA Say - broker only 2.00
77 Did You Really Do That? 2.00
78 How Did You Think That Was Ok? 2.00
79 Termite, Ants, Beetles and More 2.00
8 Indiana License and Escrow Law 2.00
80 Racoons, Bats, Rodents and More 2.00
81 Ways a Purchase Agreement can be Terminated Asynch/Synch Managing Broker 2.00
82 The Real Estate Commission & What it does (online &live) Managing Broker 2.00
83 How Can You Violate the Code of Ethics (live & Online)Managing Broker 3.00
84 Not the Typical Title Transaction (Live) 2.00
84 Stay Out of Real Estate Jail 2.00
85 Errors and Omissions Insurance in Real Estate Business 2.00
86 The New Buyer Agency Paradigms 2.00
87 Best Practices for a Smooth Transaction-Turning Sold into Gold 2.00
88 Understanding the Bone-Selling, Buying & Owning Older Homes in IN 2.00
Indiana Commercial Board of Realtors (317) 328-5259E info@myicbr.org
CE10600375
10 Retail Feasibility Analysis 2.00
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11
12
13
16
19
20
21
22
23
24
25
26
27
28
29

30
31
31
32
33
34
35
36
37
38
39

40
41
42
43
44
45
46
47
48
49

50
51
52
53
54
55
56
57
58
59

61
62
63
64
65
67
68
69

70
71

LEDO Panel

Legislative Issues Affecting Commercial Real Estate
Champions of Commercial Real Estate

License Law

Discovering Commercial Real Estate

Flavors of Owner User Financing

Real and Personal Property Assessments

Commercial Real Estate in Indianapolis

Commercial Lease Contracts

Business Brokerage - The Facts

Commercial Real Estate Tax Law Changes

Estimating Market Value

Commercial Real Estate Best Practices

Due Diligence Done Right

Indiana Property Taxes - 50 Shades of Gray
Commercial Legislation

Like-Kind Exchanges

Commercial Purchase Agreements

Commercial Purchase Agreements

How to Make Green Your Competitive Advantage
Agency law

License Law

Anti-Trust Basics, Enforcement, Policies and Compliance
Legal and Financing Issues in Commercial Real Estate
Due Diligence Done Right (Online)

Land Entitlement

Commercial Real Estate Market Outlook

Anti-Trust Basics, Enforcement, Policies and Compliance
Property Management in a Changing World
Commercial Real Estate Data, Technology & Research
Ethics in a Social Media World

Commercial Real Estate Market Outlook

Commercial Real Estate Data, Technology & Research
Legislative Issues Affecting Commercial Real Estate
Elements of Property Condition Assessments
Commercial Real Estate Best Practices

Work Place Violence Prevention for Property Management
Environmentally Challenged Sites

Commercial Financing

Commercial RE Components, BOMA Standards & Listing/Purchase Agreement Form Revie

Enviromental Issues for Commercial Real Estate

Economic Development trends andSite Certifiction

Industrial Specialist Panel

Flavors Of Owner/User Financing

Changing trends In Commercial Real Estate Markets & Evolving Eco
Elevating Elite Education

Real Estate Transactions in an Uncertain Tax Environment

District Day: Economic adn Tax Update For Commercial Real Estate
Lessons LEarned in the Trenches

Market Trends for Investment Real Estate Under a Greater Challenging Year
Knowing A Buildings Energy Performance

The Role of Real Estate In Local Government

The Exonomic Outlook for Investors and Business Decision Makers
Title Insurance and Surveys for the Commercial Broker

CCIM Market Analysis-Tools & Technology for Commercial Brokers, Investors and De
Tax Planning for Real Estate Transactions

Working With A Commercial Broker

Technology and Innovation in Commercial Real Estate

Anatomy of a Commercial Lease

Education, Experience and Expertise: You need all 3 to succeed in CRE
Exploring Opportunity Zones (Broker & MB)
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72 Risk Management for Appraisers 101 4.00

73 Economic Forecast & Business Strategies for the Coming Year 2.00
74 Best Practices and Legal Consideration in Expansion Financing Broker&MB 2.00
75 Building the Future of Commercial Real Estate for Diversity & Inclusion 2.00
76 CRE Best Practice Session: Due Diligence in Commercial Real Estate and Shift 2.00
77 CRE Best Practice Session: Lease Review and the Future of Workspaces 2.00
78 Hybrid Workplace: What Commercial Real Estate Brokers Need to Know 2.00
79 Economic Forecast & Workforce Development Panel - RB only 2.00
8 Commercial Real Estate Appraisal 2.00
80 Reimaging Workspaces - RB only 2.00
81 CRE Best Practices: Title Insurance and Expansion Financing (RB only) 2.00
82 Retail Real Estate Feasibility Using GIS (RB only) 2.00
83 CRE Best Practices: Development Process and Environmental Issues (RB only) 2.00
84 Impact of Changes to Healthcare and Education on Commercial Real Estate 2.00
85 Understanding the Commercial Real Estate Development Process - Broker 2.00
86 Best Practices and Considerations for Land Use 2.00
87 Master Forecasting for Managing Receivership and Distressed Assets 2.00
88 Best Practices for Property Management and Shopping Center Management 2.00
89 The Data Center Boom: RE Role in Supporting Digital Infrastructure 2.00
9 Agency Law 2.00
90 Navigating Modern Construction Realities in Commercial Real Estate 2.00
91 Al for Brokers-Transforming Site Selection & Space Planning 2.00
92 Low Income Multifamily Housing-A Broker's Guide 2.00
93 1031 Exchange Essentials for Commercial Real Estate Brokers 2.00
Indiana Real Estate Appraisal Association (812) 234-6317C  gvarcher@aol.com
CE21100032
1 How to Fill Out the URAR Appraisal Report (Broker) 7.00
10 Houses, Types. Architectural Style and Design and Basic Home Construction (B) 7.00
11 Appraisal Review (Broker) 7.00
12 Defensible Appraisal Practices (Broker) 7.00
13 Appraising Green Residences (Broker) 7.00
14 Today's FHA and VA (Broker) 7.00
16 Understanding and Using Comparable Transactions (Broker) 7.00
17 Residential Appraising: New Things to Think About (Broker) 7.00
19 Basic Construction Refresher (Broker) 7.00
20 Better Safe than Sorry (Broker) 7.00
21 Developing and Supporting Adjustments (Broker) 7.00
22 Appraisal of Small Residential Income Properties 7.00
23 2020-2021 Uniform Standards of Professional Appraisal Practice 7.00
24 Preforming USPAP Compliant Appraisal Reviews 7.00
25 An Appraiser as an Expert Witness 7.00
26 Income Propert Valuation Techniques 7.00
27 2026-2027 USPAP 7.00
3 Residential Appraiser Site Valuation (Broker) 7.00
4 Residential Appraiser & the Cost Approach (Broker) 7.00
6 Basic Home Construction (Broker) 4.00
7 How to Screen Residential Properties for Apparent Environmental Hazards (Broker) 8.00
8 HOUSES: Types, Architectural Style and Design (Broker) 3.00
Indiana Real Estate Institute (317) 888-3000 '  brian@indianarealestateinstitute.com
CE10600409
11 Agency Issues 2.00
12 Pricing Real Property and Appraisal Issues 2.00
13 Providing Service to the Buyer and Seller 2.00
14 Fair Housing and Practices 2.00
15 Ethics and Professional Standards 2.00
16 Home Inspections and Home Warranties 2.00
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17
18
19
20
21
22
23
25
26
27
28
29
30
31
32
33
34
35
36
37
38
39
40
41
42
43
44
45
46
47
48
49
50
51
52
53
54
55
56
57
58
59
60
61
62
63

Real Estate Contracts

Real Estate Investing

Win-Win Negotiations

Residential Brokerage - Running Your Business Like a Business
Residential Brokerage - Creating Value for Your Clients

24 Hour Education Course (Activation)

10 Things Every Managing Broker Should Tell Their Agents
Measuring Square Footage by ANSI Standards

Introduction to Commercial Real Estate

Outside of the Box Lending

Making Adjustments

Real Estate Taxation

Public and Private Land Use Controls

Environmental Issues and Residential Housing

Title Records and Title Insurance

30 Hour Real Estate Post Licensing

How To Write an Effective CMA

Home Designs & Square Footage

Property Management

Property Interests & Ownership

Real Estate Brokerage

Underwriting & Credit Scoring

Leasing of Real Estate

FHA & VA Apppraisal Inspections and Reporting

CE-How To Think Like An Appraiser

CE-Indiana License Law

CE-Running a Better Brokerage (Managing Broker)

Real Estate Brokerage (Broker & MB)

Running a Real Estate Brokerage(MB)

Underwriting & Credit Scoring

Home Designs & Square Footage(online)

Indiana License Law(online)

How To Write An Effective CMA(online)

Real Estate Agent Safety (Broker only)

Mortgage Loan Products, Underwriting, and the Appraisal Process
24hr Managing Broker Licensing Course

Live and Online CE - 1031 Exchanges (Broker only)

Live and Online CE - Ancillary Exchanges (Broker only)

Live and Online CE - Financial Advising for Clients

Live and Online CE - Rural Property Tips & Tricks (Broker only)
Live and Online CE - Trusts and Estates

Drug Lab Disclosure & Requirements in Real Estate

Legal Negligence & Liability in Real Estate - Managing Broker & Broker
New Construction Home Building

The Law of Real Estate Contracts-Managing Broker & Broker
Property Law - Online & Live

InterNACHI- International Association of Certified Home Insp (720) 735-7125

2.00
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education@internachi.org

CE21600012
1 Saving Home Energy for Real Estate Professionals 6.00
2 Home Energy Efficiency for Real Estate Professionals 4.00
3 Home Energy Score for Real Estate Professionals 3.00
4 Home Energy Efficiency for Real Estate Professionals 4.00
5 Home Energy Score for Real Estate Professionals 2.00
6 Saving Home Energy for Real Estate Professionals 2.00
7 Introduction to Home Inspections for Real Estate Professionals 6.00
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International Right of Way Association (310) 538-0233¢  jsaindy@gmail.com
CE10600454

1 IRWA: Railroad Symposium 8.00
10 2020 IRWA Right of way Management Program 6.00
11 1.2020 The Intersection of Appraising and Transportation Program 7.00
12 2021 October Energy and Utility Program 7.00
13 2022 IRWA Eminent Domain Mock Trail 6.00
14 Course 901 Engineering Plan Development and Application 8.00
15 Course 902 Property Descriptions 8.00
16 Challenges of Acquiring Right of Way in 2022 6.00
17 Railroad Symposium 2023 6.00
18 2023 Utility Forum 6.00
19 2024 Transportation Forum 6.00
2 IRWA Condemnation Seminar 6.00
20 Economic Development and Planning 6.00
21 Transportation Forum 6.00
22 2026 Railroad Symposium 6.00
3 IRWA Eminent Domain Mock Trial Course 6.00
4 IRWA Ch 10 Railroad Symposium 4.00
5 C200 Principles of Right of Way Negotiation 6.00
6 IRWA Law Day Symposium 6.00
7 IRWA Transportation/Infrastructure Day Program (Live) 6.00
8 2019 IRWA Railroad Symposium 6.00
9 2019 IRWA Eminent Domain/Condemnation Program 6.00
Justin R Wall (260) 504-2714 justin@walllegalservices.com
CE22500016
01 2025 Trusts, Probates & Estates 2.00
Kaplan Real Estate Schools (608) 518-4543 lisa.goyette@kaplan.com
CE10700559
01 Sustainable Housing 6.00
02 Fair Housing 6.00
03 Commercial Real Estate Listing Properties 3.00
04 Understanding Credit & Improving Credit Scores 3.00
05 Truth About Mold 5.00
06 Ethics in Today's Real Estate World 5.00
07 R-E-S-P-E-C-T RESPA to Avoid Penalties & Loss of License 4.00
08 Unconscious Bias: Barrier to Service 2.00
09 2025/2027 Association Ethics 4.00
10 Fair Housing 4.00
11 Houses: Why Bad Things Happen to Good Houses -OnDemand 6.00
12 Property Management & Managing Risk 6.00
13 Repurposing Property: Friend, Foe or The American Dream 4.00
14 Solving the Down Payment Dilemma Online Video 4.00
15 Undesigning Injustice Online Video 4.00
16 Real Estate Bloopers: Preventing Client Horror Stories Online Video 4.00
17 Twenty Cost-Effective Home Improvements Online Video 4.00
18 Liars, Cheaters and Thieves: Averting Client Catastrophe OnDemand Course 4.00
19 real Estate Finance Today 4.00
20 Understanding 1031 Tax-Free Exchanges 4.00
21 Introduction to Commercial Real Estate Sales 6.00
22 Mediate-Litigate-Arbitrate: Be Informed Online Video Course 2.00
23 Land Development: Finding, Funding & Finishing Online Video Course 2.00
24 Introduction to Risk Management 4.00
25 Real Estate Evolution: Trends, Transformations Online Video Course 4.00
26 Whose Side are you on? Buyer & Seller Representation Online Video Course 4.00
27 Scams, Scoundrels and Real Estate Stings 4.00
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28 The Errors Tour: Real Estate Edition 4.00
Kentuckiana Real Estate Academy (859) 317-4846 education@kyinrea.com
CE10600472

1 Short Sales, Contract for Deed, Lease Option 2.00

10 Renovation Lending 3.00

11 Renovation Lending 1.00

13 You Said What? Understranding Anti-Trust 3.00

15 Understanding RESPA --Avoiding the Government Paid Condo 3.00

16 Ethics & Real Estate 3.00

18 Buyer Representation 4.00

19 Environmental Issues 4.00

2 Sucessfully Selling HUD Homes 0.00

20 Fair Housing 4.00

22 From The Ground UP 3.00

23 Predatory Lending / Loan Fraud 3.00

24 ANSI Residential Measuring Standard 3.00

25 You Before Me - Demystifying Fiduciary Duties 3.00

29 Managing Risk in Today's Marketplace 3.00

30 Death, Divorce and Taxes 3.00

32 Creative Financing 3.00

35 6 Easy Ways to Ruin Your Life-Antitrust Issues 3.00

36 Creatitive Financing 3.00

37 Representing the Real Estate Investor 3.00

38 Bad Boys: Whatcha Gonna Do? 3.00

39 The Code of Ethics: Our Promise of Professionalism 3.00

40 24 Hour Education Course (Activation) 24.00

41 Bullet Proofing the Real Estate Closing 3.00

42 IN 30-Hour Post-Licensing Course (online only) 30.00

43 Indiana 90-hour Online Broker Pre-License Course 90.00

5 Short Sales & Foreclosures 6.00

6 Lead Paint Issues, SAFE ACT, Lease with Options & Lease with Purchase Contracts 3.00

7 Sellers Disclosure & Procuring Cause 3.00

8 Meth, Mold, Murder and Madness 3.00
La Porte County Association of REALTORS (219) 324-8120 Ipcar@frontier.com
CE21500006

1 Advertising the Fair Housing Way 2.00

10 Risk Management 2.00

11 Code of Ethics 4.00

12 NAR Realtor Safety Course: Safety Matters 4.00

13 Risk Management 2.00

14 Diversity and the Real Estate Professional 2.00

15 RPR-REALTORS Property Resource AVMS, RVMS, &Showing the Consumers the Differer 4.00

16 Environmental Considerations in Real Estate 2.00

17 License Law 2.00

18 Purchase Agreements 2.00

19 Home Inspection Survival Guide for REALTORS 2.00

2 Settlement Procedures 2.00

20 Credit Scoring 2.00

21 Procuring Cause In Real Estate (Broker and MB) 2.00

22 Buyer Agency 2.00

23 Dont Become a Victom- Cyber Security and Fraud Awareness 2.00

24 Get Your Guard up Safety & Self Defense Tactics 2.00

25 Real Estate, Internet and Privacy in the Information Age 2.00

26 IN Contracts and forms (Broker&MB) 4.00

26 Indiana License Law (Broker & MB) 2.00

27 Business Email Compromise and Wire Fraud 2.00
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28 Radon 101 2.00

29 Indiana Agency Law 2.00
3 The Law of Agency 2.00
30 Business to Business Principles: How to Serve Your Clients by Better 2.00
31 Understanding Contingencies 2.00
32 Buyer Agency 2.00
33 Indiana Contracts 4.00
4 License and Escrow Laws 2.00
5 Mortgage Fraud 2.00
6 Managing Broker Update 2.00
7 Real Estate Appraisals 2.00
8 Anti-Trust and Real Estate 2.00
9 TRID 2.00
License EDU LLC (281) 630-8667 richie@licenseedu.com
CE22600006
01 Property Management 3.00
02 Real Estate Financing 3.00
03 Property Inspections 3.00
04 NAR Ethics 3.00
Lighthouse School of Real Estate (219) 852-9544 jparham@lighthouserealtynwin.com
CE22200018
1 Business to Business Principles: How to Serve your clients By Better Serving you 2.00
10 Creating a Diversity Equity and Inclusion Plan for Your Brokerage 3.00
11 Indiana License Law 4.00
12 Managing The Real Estate Transaction 6.00
13 Representing Buyer Clients 2.00
14 Property Management Fundamentals 4.00
15 An Overview of Public and Private Water Utilities for the RE Broker in NW Ind 2.00
16 The Ins and Outs of Effective BPOs 2.00
17 Obscure Forms 3.00
18 Trusts and Estates 2.00
19 Realtors Code of Ethics: Our Promise of Professionalism 4.00
2 Managing the Electronic Real Estate Transaction 2.00
20 Emal & Wire Fraud Prevention 2.00
21 Construction Basics for Real Estate Professionals 2.00
22 Understanding Financing & Lending Markets for RE Professionals 6.00
23 The Role of Managing Broker 4.00
24 Safety Matters 4.00
25 Radon & Real Estate: IN Law and your Clients Health 2.00
26 Home Inspection Survival Guide for Realtors 2.00
27 Complaint Connections: Constructing an Ethical You Tube Channel for Advertising 3.00
3 Advertising and Fair Housing 2.00
4 Understanding Contingencies 2.00
5 Antitrust and Real Estate 2.00
6 Residential Forms 4.00
7 Representing Seller Clients 2.00
8 Closing Short Sales 2.00
9 Embracing an Ethical Environment 3.00
Listing Leaders Academy of Real Estate LLC (219) 225-2000 listingleadersacademy@gmail.com
CE22200005
1 Indiana Broker Post Licensing Course (online) 30.00
2 Indiana Managing Broker Course (online) 24.00
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Listing Leaders Northwest School of Real Estate

(219) 733-5478

school@listingleadersnw.com

CE22100013
1 30 hour Post Licensing Course 30.00
10 Commercial Risk Management Planning 3.00
11 Basics Construction Review 6.00
12 Taking the Distress Out of Distressed Properties 3.00
13 Handling Foreclosures and Short Sales 2.00
14 What Does it Mean to be Green 3.00
15 Social Media Ethics 3.00
16 Real Estate Contracts (Broker and MB) 4.00
17 Residential Contracts: Issues, Disputes, and Solutions (MB) 4.00
18 Real Estate Disclosure Issues Buyer & Seller Obligations 4.00
19 Risky Business: Protecting your License and Brokerage 3.00
2 24hr Managing Broker Licensing Course 24.00
20 Running a Small Brokerage(mb) 3.00
21 Residential Financing Refresher 2.00
22 Keeping it Real: Property Law & Case Studies 4.00
23 Property Tax and Mortgage Valuation 4.00
24 NAR: May the Code be with You 4.00
25 Exploring Agency Concepts and Disclosures 4.00
26 Evaluating Current Standards in Fai Housing 4.00
27 Performing Quality BPOs 4.00
3 A Day in the Life of a Buyer Agent 3.00
4 Helping Clients Understand Real Estate Financing 3.00
5 Real Estate Safety: Protect yourself and your Clients 4.00
6 Property Management Basics 4.00
7 Advertising and Property Management 4.00
8 Property Management Leases 4.00
9 Commercial Real Estate 101 2.00

McColly School of Real Estate, Inc.

(219) 864-7200

rhonda@mccolly.com

CE10600459

1 Avoid Roadkill-top10 stupid things really smart reltrs do to mess up their lives 0.00
10 Working with Distressed Sellers 2.00
11 Working with Bank Owned Properties 2.00
12 Indiana Estate License Law Review Of Senate Bill 275 2.00
13 Mortgage Finance Principles For Real Estate Licnesees 2.00
14 30 Hour Post Licensing Course

15 24 Hour Education Course - Activation 24.00
16 Dodd-Frank, the CFPB and the Coming Changesto real Estate Closings 4.00
17 Home Financing in Today's Real Estate Market 3.00
18 Agency - The Big Picture (online) 4.00
19 Keeping It Real: Property Law and Case Studies 4.00
2 Social Media Marketing for Real Estate Professionals 2.00
20 What's Up Doc: Examining Investment Properties (online) 4.00
21 Thinkling Outside the Box: Financing Investment Properties (online) 4.00
22 Painless Property Rentals: Managing Investment Properties (online) 4.00
23 The Residential Contract: Issues, Disputes and Solutions (online) 4.00
24 NAR: Ethical Training Throught the Standard of Practice (online) 4.00
25 Counselign Clients on Property Values 2.00
26 Counseling Clients on Property Flipping 2.00
27 Fair Housing Practices for Real Estate Professionals 2.00
28 24 Hour Managing Broker Course (Online) 24.00
29 30 Hour Post Licensing (Online) 30.00
3 The Long and Short of It: Anatomy of a Short Sale 6.00
30 Understanding Tax Lien Sales 2.00
31 Agency Law Revisited 2.00
32 Counseling Clients on Property Values 2.00
33 Fair Housing Practices for R.E. Professionals 2.00
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